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WHY 2010 MAY BE A SURPRISINGLY GOOD TIME TO SELL.

Are you thinking of moving, but suffering from post traumatic shock? Do you awaken in a cold sweat dreaming of
empty open houses and blank contract pages blowing in the wind?* If so, take a deep breath and call us for a complete
presentation about this year’s Spring market in Marin. It may be a better time than you think to sell. Here are just a few
of the facts which support the likelihood of strong buyer demand this Spring, and a healthy market overall market:

Transactions have been abnormally low for three
years, and therefore there is some pent up buyer
demand. The average number of transactions per
year since 1981 has been 2,993. There were only
2080 transactions in 2008, and 2156 last year. That
means people have had their lives on hold, while
they are still having children, changing jobs,
getting married - all of the things that make people
want, and need, to move. In other words, life goes
on. Interest rates are predicted to move up in 2010.
By historical standards, rates are extremely low
right now and have been for a long time. Most
notably, the Federal Reserve has recently been

aggressively buying mortgages on the secondary market, keeping rates low. They recently announced they will stop
doing that at the end of March. They are a big buyer, purchasing 73% of the securities issued by Freddie Mac and
Fannie Mae in the past year. No one really understands what effect this will have, but most believe that the only way to
continue to make mortgage securities attractive to other investors will be to raise rates. Rising rates typically makes
fence sitters move, and we expect that to happen some time in the first half of the year. Also, government incentives,
like the First Time Homebuyers Tax Credit and the Move Up Credit, require buyers to be in contract by April 30, 2010.
Plenty of people will be trying to beat that deadline.

We have a number of buyers who are working hard with us to find the right house, but inventory is tight; a lot of what
is available is not very good; and frustration is growing. On our “Top Agent Network™ there are requests almost daily
for buyers looking for the right home, in all price ranges. One came through the other day for someone looking up to
$11 Million, another for $8 Million. Regardless of price range, we are always happy to help both buyers and sellers.

AND FROM A BUYER'S POINT OF VIEW?

We'll keep this one simple. For an indication of the relative long term value of purchasing real estate, as compared to
other investments, here’s what has happened in the first decade of this century, since January 1, 2000:

Change in Marin County’s average home sale price: UP11.9%
Change in Dow Jones Industrial Average: DOWN 3.3%

You don’t have to be a rocket scientist to see the value of owning a home in Marin. So it may be a good time to get
out there before the great migration resumes, of the expecting and new parents crossing the Golden Gate Bridge for
our good public schools, better weather and amazing healthy lifestyle. Call us so we can give our sellers an idea of

how many of you are out there. That’ll get things started!

* This may be confusing vour nightmares with ours!
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